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Disclaimer

Important notice

This presentation (the “Presentation”) has been prepared by Axian Telecom (the “Company”) for information purposes only. As a recipient of this Presentation, you: (i) will be deemed to have agreed to the obligations and restrictions set out below; and (ii) represent and
warrant that you are duly authorised to receive this Presentation. The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this Presentation comes should inform themselves about, and observe, any such
restrictions. References in this notice to the “Presentation” shall be deemed to include any other materials or information given or distributed to you by or on behalf of the Company in connection with this Presentation, whether before, during or after this Presentation and
whether given or distributed orally, in writing or otherwise.

No investment advice

This Presentation does not constitute or form part of, and should not be construed as, an offer, invitation or inducement or recommendation to purchase or subscribe for any securities in the Company or any of its affiliates or subsidiaries (together the “Group”) in any
jurisdiction nor should it or any part of it form the basis of, or be relied on in connection with, any contract to purchase or subscribe for any securities of the Company or any member of its group or with any other contract or commitment whatsoever. Further, it should not be
treated as giving investment, legal, accounting, regulatory, taxation or other advice and recipients should each make their own evaluation of the Company and of the relevance and adequacy of the information contained herein.

No warranty

No representations or warranties, express or implied are given in, or in respect of, this Presentation. To the fullest extent permitted by law, in no circumstances will the Company, or any of its respective subsidiaries, shareholders, affiliates, representatives, partners, directors,
officers, employees, advisers or agents be responsible or liable for any direct, indirect or consequential loss, loss of profit, damages or costs arising from the use of this Presentation, its contents, its omissions, reliance on the information contained within it, or on opinions
communicated in relation thereto or otherwise arising in connection therewith. The information contained in this Presentation has not been independently verified.

Third party sources

Certain statistical and other information about the Company, its affiliates, the industry and the market where the Group operates included in this Presentation is sourced from publicly available third party sources. Third-party industry publications, studies and surveys
generally state that the data therein have been obtained from sources believed to be reliable, but that there is no guarantee of the fairness, quality, accuracy, relevance, completeness or sufficiency of such data. As such it presents the views of those third parties, but may not
necessarily correspond to the views held by the Company or its Representatives and the Company expressly disclaims any responsibility for, or liability in respect of, such information. Such research and estimates, and their underlying methodology and assumptions, have not
been verified by any independent source for accuracy or completeness and are subject to change without notice. Accordingly, undue reliance should not be placed on any of the industry or market data contained in this Presentation.

Forward-looking statements

This Presentation contains illustrative returns, projections, estimates and beliefs and similar information (together, “Forward Looking Statements”). The Forward Looking Statements can be identified by the use of forward looking terminology, including the terms “believes”,
“estimates”, “anticipates”, “expects”, “intends”, “plans”, “may”, “will” or “should” or, in each case, their negative or other variations or comparable terminology. The Forward Looking Statements are subject to inherent uncertainties and qualifications and are based on
numerous assumptions, in each case whether or not identified in the Presentation. The Forward Looking Statements are provided for illustrative purposes only and are not intended to serve as, and must not be relied upon by any investor as a guarantee, an assurance, a
prediction or a definitive statement of fact or probability. Nothing in this Presentation should be construed as a profit forecast. Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. Many actual events and circumstances are
beyond the control of the Company. Some important factors that could cause actual results to differ materially from those in any Forward Looking Statements could include changes in domestic and foreign business, market, financial, political and legal conditions. There can
be no assurance that any particular Forward Looking Statements will be realised, and the performance of the Company may be materially and adversely different from the Forward Looking Statements. The Forward Looking Statements speak only as of the date of this
Presentation. The Company expressly disclaims any obligation or undertaking to release any updates or revisions to any Forward Looking Statements to reflect any change in the Company’s expectations with regard thereto or any changes in events, conditions or
circumstances on which any Forward Looking Statements are based. Accordingly, no reliance should be placed upon the Forward Looking Statements.

Other important remarks

The Presentation contains financial information regarding the Group. Such financial information may not have been audited, reviewed or verified by any independent accounting firm. In particular, the preliminary results for FY 2020 in this presentation have not been audited
or reviewed. The Group’s audited results could vary from the preliminary results presented herein. The inclusion of such financial information in the Presentation should not be regarded as a representation or warranty by the Group or any Representatives as to the accuracy
or completeness of such information’s portrayal of the financial position or results of operations of the Group. In addition, this Presentation contains certain unaudited pro forma and as adjusted financial information. The Group’s auditors have not performed any procedures
with respect to such unaudited pro forma and as adjusted financial information for the purpose of inclusion herein and accordingly, they have not expressed an opinion or provided any form of assurance with respect thereto. In addition, although we believe the unaudited
financial information to be reasonable, our actual results may vary from the information contained herein and such variations could be material. As such, you should not place undue reliance on the inclusion of such unaudited financial information and it should not be
regarded as an indication that it will be an accurate prediction of future events. Furthermore, certain financial data included in the Presentation consists of “non-IFRS financial measures”, which may not be comparable to similarly-titled measures as presented by other
companies, nor should they be considered as an alternative to the historical financial results or other indicators of the Group’s cash flow based on IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included
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FOR THE YEAR ENDED DECEMBER 31, 2023

39M

MOBILE SUBSCRIBERS

9

COUNTRIES WITH DIRECT AXIAN
TELECOM OPERATIONS

REVENUE(®

$1,219M

Adjusted EBITDA®

S545M

45% margin

Adjusted NET LEVERAGE® @

2.5x

Adjusted INTEREST COVERAGE®)

4.4x

+3,900

EMPLOYEES

MADAGASCAR'S FIRST-EVER
UN GLOBAL COMPACT
SIGNATORY

1st
GROUP TO DEVELOP A

COMMERCIAL 5G NETWORK IN
AFRICA

B/ B+

RATINGS
(S&P / FITCH)

Source: Company information; KPIs include only consolidated entities
Slide/3 Note: (1) FY23 pro forma of Senegal acquisition and post-intergroup eliminations; (2) Adjusted Net Leverage Ratio computed as Adjusted Net Debt over Adjusted EBITDA with Adjusted Net Debt defined as current and non-current borrowings excluding shareholder loans and loans payables

AXIAN TELECOM AT A GLANCE
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to entities under common control, financial lease liabilities, bank overdraft less cash and cash equivalents; (3) FY23 ; Adjusted Interest Coverage is defined as Adjusted EBITDA divided by the aggregate of finance costs with respect to bank loans, bank overdraft, leases and interest on other

borrowings, for a stated period, expressed as a multiple
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AXIAN

HIGHLIGHTS FY'23

Revenue
10% YoY

Generating
Subscribers 38.5m

Active 29% YoY

Data
Users 11.3m

Activ o
MES 19% YoY

Users 12.6m

KEY FINANCIALS (Pro Forma Results(")

Revenue 13% YoY
Excluding FX impact 16% YOY

In $m, unless otherwise stated

Adjusted EBITDA 15% YoY

Excluding FX impact 19% YOY

FY'23 | FY'22 | Var.

Revenue generating subscribers ('000)
Active data users ('000)
Active MFS users ('000)

Revenue
Adjusted EBITDA
Adjusted EBITDA Margin

Capital Expenditure
As a % of revenue

38,509 35,146 10%
11,338 8,758 29%
12,649 10,657 19%
1,219 1,079 13%
545 476 15%
45% 44% 1pp
387 311 24%
32% 29% 3pp

Slide / & (1) Pro forma ("PF’) information for Revenue and Adjusted EBITDA are presented on a combined basis; combining the results for Axian Telecom, MIC Tanzania and Free in Senegal as if they were a part of the same group from January 1,2022 and not including Telma Comoros
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AXIAN

SYNERGIES AND STRATEGY AT AXIAN TELECOM

Building profitable and scalable platforms and driving value in existing portfolio

SYNERGY APPROACH: LEVERAGING OPERATIONAL EXCELLENCE, TECHNOLOGICAL EXPERTISE AND INNOVATION

MOBILE & FIXED

#1or #2 player in each core market targeting operators with

high potential
Diversified services (Mobile & Fixed, B2C & B2B)

Leading Africa’s digital transformation through ambitious

network & service developments

M&Fs provide a large customer base providing unique
opportunities for synergetic services (MFS, Content, etc.)

INFRASTRUCTURE

e Create value through infra carve-outs and platform strategy
concentrating expertise across the entire infra chain (energy,

passive, active, fibre, datacentre, cables)

e NetCo strategy with a multiple telecom asset approach
leveraging on expertise (TowerCo of Africa, Silver Links,
Stellar-1X)

e Cost competitive to retain asset ownership

e Keeping door opened for infra growth strategy

KEY BRANDS KEY BRANDS
tico Q) . Y,
R “u’ Groupe Togocom 0a e 7

free D

STELLARIX SilVeRLINKS

Comores

$977m(1) KEY FIGURES $462m(1) $1 71m(1) KEY FIGURES $1 07m(1)

Revenue FY23 Adjusted EBITDA FY23 Revenue FY23 EBITDA FY23
39m 11m 13 c.3,800
MOBILE SUBSCRIBERS ACROSS AFRICA ACTIVE DATA SUBMARINE CABLES TOTAL TOWERS

SUBSCRIBERS

e g0 e .0
o 2E 1t B 23 @R
o e o P~y

o] m| O O o O

o il O O wl O

MOBILE FINANCIAL SERVICES

¢ Digital services: Mobile Financial Services (#1in
Madagascar, #2 in Tanzania), Mobile Money, Content, Tech

e Drive the up-take of Mobile Money and Mobile Financial
Services through increased base penetration and the
launch of innovative services

o Differentiated content strategy and innovation
partnerships and investments with/in startups

MVola

KEY BRANDS

tico
-’

free=MoNEy /Money

$228m™"

Revenue FY23

13m

MFS USERS

KEY FIGURES g0

EBITDA FY23

5

MOBILE-MONEY
OPERATORS

Source: Company information, GSMA
Slide/5 Note: M&F stands for Mobile & Fixed; MFS stands for Mobile Financial Services

(1) FY23 Revenue and EBITDA split before the impact of intragroup eliminations and excluding group services. Thus, not aligned with segmental reporting under International Financial Reporting Standards (‘IFRS"). On combined basis, combining the results for Axian Telecom and Free in

Senegal as if they were part of the same group from January 1,2023




AXIAN Telecom - Investor Presentation

AXIAN

KEY HIGHLIGHTS

Balanced business
across key African
markets with product
and geographic
diversification and
stable FX environment

Leading
telecoms
operator in
Africawithan e
established
track record

Slide /6

Market-leading positioning
and offer in Digital Services
such as Mobile Money with
significant upside potential

Development into a

regionally leading and X
international multi-asset
infrastructure company

.\

.\ DIGITAL
SERVICES
AS A KEY
MULTI-ASSET CONTRIBUTOR
INFRASTRUCTURE
MODEL

A

DIVERSIFICATION

REGIONAL
MARKET
LEADER

p

Capitalising on opportunities
in growing and highly
attractive markets to grow
operations across all activities

GROWTH /

POTENTIAL IN
ATTRACTIVE
MARKETS MS&A AND

SUCCESSFUL
INTEGRATIONS

5
6

8

Active M&A player in Africa
with an established track
record of successful
integrations

Positive externalities
are a key parameter of
our growth strategy

IMPACT
DRIVEN

Highly experienced
(average 20 years+)
management team
with deep industry
expertise and proven

OUTSTANDING —o track record of

HUMAN growing the business
CAPITAL combl_ned with a
committed

shareholder and key
local partnerships
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REGIONAL MARKET LEADER

AXIAN

TELECOM

AXIAN Telecom exercises strong positioning across multiple activities in its core markets

Regional leadership in East Africa:
TANZANIA

MOBILE

= 16m mobile subscribers®

Market share()

= Premium positioning with focus on innovation
and mission to become the digital leader (Tigo
and Zantel brands)

= 130k PoPs("

= 5G data services launched in 2022

27%

MOBILE FINANCIAL SERVICES

= Product experience and design oriented with most innovative
partnerships (e.g., with Masterpass since 2018)

= Dynamic MFS market where Tigo Pesa stands as a strong #2

Mobile Money number of accounts (#m)

Vodacom (M-Pesa

e 002
. s

)
Axian Telecom (Tigo Pesa)
)
)

Airtel Africa (Airtel Money) [ 10 8
Halotel (Halo Pesa+ T-Pesa) [l 5 5
H Mar-22 m Mar-24

Regional leadership in the Indian Ocean:
MADAGASCAR

MOBILE & FIXED

= 13m mobile subscribers() with large potential
for growth considering current penetration
(c. 52%)M and demographic growth (c. 3% pa)

= 71k PoPs() 67%
* Diversified across segments (mobile & fixed,
B2B & B2C)
TOWERS
* Leading Towerco with 1,840 sites(! (c. 59% market
share)()

* Improving tenancy ratio currently at 1.35x()

* Best in class energy management practice

* Innovating with technical solutions (e.g., “Wind-it"
tower integrating vertical axis wind turbines)

DATA CENTRES

= 5 facilities across 3 countries

= Tier-lll data centres guaranteeing availability
commitments at 99.98%

MVOLA MADAGASCAR

= Clear MFS leader (1% player to launch in 2010)

= Large potential for growth in terms of base penetration
(currently at c. 22% of Mobile Base() ) and market potential
with c. 80% of unbanked population(

Market share()

Regional leadership in West Africa:
TOGO

MOBILE

= Centred on premium end of market with high
focus on quality of network (Togocom brand)

* 66k PoPs()

=  5G data services launched in 2020

BROADBAND

= Sole fixed provider with own
infrastructure (DSL, FTTH, FTTC, WiMAX)

* Most extensive network and actively
invests in fibre

SENEGAL
MOBILE

= Best Data Network @ (#1) with extensive 1,250
towers(B coverage.

= Large mobile customer base with 5m
subscribers()).

= Launch of TowerCo of Senegal

Market share()

56%

*

Market share()

25%

Slide/7 Sources: Analysys Mason, TeleGeography, Company information

Notes: PoPs stands for Point of Presence; (1) As of Dec-23; (2) According to Comet national drive test: (3) Leased towers
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Balanced business across key African markets with geographic and product diversification
and stable FX environment

2023 PRO FORMA EBITDA( (SM, % OF TOTAL)

BY SEGMENT BY COUNTRY BY CURRENCY

e Historical FX stability in core
markets (Tanzania,
= Madagascar = MGA Madagascar, Togo and
= Tanzania . TZS Senegal)
T
o8 = XOF e EBITDA margin maintained in

Uganda UGX case of devaluation because

= Mauritius most of the cost base will be
=Usb positively impacted by the
devaluation (LCY driven)

MAIN AXIAN MARKETS YEARLY AVERAGE EXCHANGE RATE®

e Tanzania FX (TZS:USD) O Madagascar FX (MGA:USD) g w TOGO and SENEGAL FX (XOF:USD)

= Mobile and Fixed
m [nfrastructure

= Mobile Financial
Services

= Group services
P Senegal

Avg Avg Avg
2,516 4204 551 573 585 577 597 592

5934 2298 2298 2310 2305 2317 deval: 5,5 34090 3671 3869 3972 20 deval.: 546 535 deval.-
2017 2018 2019 2020 2021 2022 2023 5017 2018 2019 2020 2021 2022 2033

2017 2018 2019 2020 2021 2022 2023

e The MGA underwent controlled depreciation recently, e Togo and Senegal XOF remains pegged to EUR

sustaining the competitiveness of exports during the
pandemic

e TZS has historically remained stable, with a slight
depreciation over the last year

Slide /8 Sources: Company Information, Analysys Mason, Capital IQ. Bloomberg
Notes: (1) FY23 EBITDA split before the impact of intragroup eliminations. Thus, not aligned with segmental reporting under International Financial Reporting Standards (“IFRS’). On combined basis, combining the results for Axian Telecom and Free in Senegal as if

they were part of the same group from January 1,2023; (2) Average exchange rate calculated using Capital 1Q, (3) Average devaluation over the period




T MULTI-ASSET INFRASTRUCTURE MODEL =

Development into a regional leader and international multi-asset infrastructure company

& TOWERS - TOWERCO OF AFRICA ® INTL. CARRIERS - SILVER LINKS S  DATACENTRES - STELLAR IX

*  Foundedin 2020 to integrate small portfolios in Tier * |nternational connectivity services to 3 party = Objective: to build a Tier 3 pan-African carrier
[l countries under the radar of a big TowerCo with Opcos (MNOs, ISPs...) neutral datacentre platform in major AXIAN Telecom
clear investment rationale markets:
* The network infrastructure consists of submarine
= Started in 2011 with Madagascar Tower carve-out cables and a terrestrial backbone o Madagascar, Senegal, Togo and Tanzania
= As of December 31,2023 : TOA towers - 1840 in = Short-term strategic plan launched in Q2-2021 with

Madagascar, 425 in Tanzania and 407 in Uganda Highly efficient $45m+ Capex investment to date

Axian Telecom towers - 1018 in Togo and 134 in

closing of Sale & Lease-Back of Telma datacentre

Comoros
s N e N s N
Acquisition of Ubuntu Towers in Uganda, a Opportunity presented by pan-African submarine %ﬂ] Acquire existing assets through Sale & Lease-
greenfield TowerCo, in August 2021 infrastructure [=> back
\ J - N J
s N e s N
S~ A portion of revenue USD-linked and local CPI £~ Secured base of clients through AXIAN Group
Opcos as anchor tenants
escalators for LCY contracts Opcos
\ J - \ J
s N s s N
L [ ] i i i i
@ Continuous roll-out of new sites u High QoS and associated SLAs ) Operatg, bulld and deyelop fer 3 s.ltes o p.rOV'de
. —'— colocation space and interconnection services
\ J \ \ J
s N s s N
"O: Innoyatlon to continue proposing best in class _'O‘_ Wide offering (e.g. MPLS, IPT, DIA services) &> Provide mterconne;tnoh m—betwgen Stellar-1X
=" services (energy expertise, rural antennas, NaaS) = datacentres and with Tier | providers
\ J \ J \ J

Slide /9 Source: Company Information
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DIGITAL SERVICES AS A KEY CONTRIBUTOR

Market-leading positioning and offering in Digital Services such as Mobile Money with significant upside potential

OVERVIEW AND STRATEGY

After pioneering the mobile money industry in the Indian Ocean with the launch of Mvola in

MOBILE MONEY REVENUE() (Sm)

Madagascar in 2010, AXIAN Telecom has become a leading MFS provider and has expanded its 228
operations to Togo, Tanzania, the Comoros and Senegal 163 7
. . 2021 2022 2023
. Financial
Services
Double digit
MFS USERS (#000's
= Cash-in/out = |nternational = Recurring * Immediate = Code-based ( ) growth
transfers to customer billing access to digital +40% driven by
= Liquidity select MNOs ) ) instant loans payments  _’ subscriber
management * Paying multiple 12,649 base
= International counterparts = [nsurance = Merchant 10,657 .
; P2P money payments 8984 inerease
* National P2P emEiens = APIs to facilitate = Savings

money transfers B2C

disbursement,
C2B collection
and online
payments

& S12bn

149K

Active cash
points

1.5bn

Value

transactions
transacted

TANZANIA

= Recurring bill
payments

2021 2022 2023

{

MADAGASCAR

S7bn

Value
transacted

41.4K

139K

666K

transactions

Active cash
points

Active
merchants

/

2.8K

Active

merchants

Source: Company Information

Slide /10
Notes: (1) Pro forma of the acquisition of MIC Tanzania and Free in Senegal




AXIAN

s GROWTH POTENTIAL IN ATTRACTIVE MARKETS [

Dynamic demographics and a telecom market still in its early cycle will allow AXIAN Telecom to grow
operations across all activities

Total population (#m) Smartphones penetrations (% Total population)
17 18 18 80%
197 X o 9
60%
63 65 66 et 40%
20%
0%
2020A 2021A 2022A 2023A 2024E 2025E 2026E 2013A 2014A 2015A 2016A 2017A 2018A 2019A 2020A 2021A 2022A 2023A
Madagascar N Tanzania HTogo N Senegal

Madagascar ==@=Tanzania ==@==Togo «==@==Senegal
Total Mobile Subscribers (#m)

9
)
8 4
7 8 i 4 &
; 4
27 29 3 =S = =

2020A 2021A 2022A 2023A 2024E 2025E 2026E

Evolution of mobile data subscribers (#m)

7&28
TR Y I A B
mm B B R

2013A  2014A  2015A 2016A  2017A  2018A  2019A 2020A 2021A  2022A  2023A

32

. Madagascar H Tanzania m Togo B Senegal
Madagascar H Tanzania m Togo B Senegal

* Organic growth will help consolidate AXIAN Telecom’s historical leadershipin Madagascar, and this across all markets
¢ Main player in Tanzania (#2) and well positioned for further service growth
* Steady operations in Togo with untapped growth potential in MFS & B2B wholesale practice

Slide /11 Source: GSMA
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AXIAN

M&A TRACK RECORD

STRONG TRACK RECORD ACROSS THE TELECOMUNICATION SECTOR

[ELCO 01

° Y ° ~
M MVola  toa @f ree M tico free UBUNAU tico t0a 72, free
Acquisition of ~ Groupe Togocom Sale & lease o - Launch of Acquisition
cquisition o back of Tel aunch o
Launch of Launch of Carve out of OMT's Launch of Acquisition of Acquisition of Salek&fltle:arse OaicTo?/veri,iCr? Acquisition of Acquisition of TowerCo of Zg;fgrtbw;r
Telma in Mvola in TowerCo mobile Telma in Tigo Togocom in aSc no lee Reunion and Ubuntu Tigo DRC and interejt iny
Madagascar Madagascar Madagascar activities in Comoros with operations in T N ergat Mayotte to Towers in operations in TowerCo of Free in
Reunion and NJJ Telecom Senegal owers 1o TDF Uganda Tanzania Tanzania
Moonlight Senegal.
Mayotte -
® ® O @ ¢ ¢ O z e o0
L L L L L L @ L L L
2005 2010 2013 2015 2016 2018 2020 2021 2021 2022 2023
AGILE IN ANY TYPE OF INORGANIC TRANSACTION KEY PARTNERSHIPS SECURED
Privatisations Telco Acquisitions Greenfields m Industry
A7 ‘ oo — \/
| |O .~ Teyliom
free 8 tomorrow 1s now
=
Madagascar Comores E
S
3 t‘lca y; \ i, TELECOM
o’ TOWERCO 4{;’ . ,. Edf Rostam AZI.Z
Groupe Togocom OF UGANDA %/ Revolutionary (Next Generation)
Government of Zanzibar

Slide /12 Source: Company information




e IMMEDIATE TURNAROUND OF ACQUISITIONS s

AYGAN

Strong operational results achieved in a few quarters
with clear milestones reached

= Reached 97% 4G population coverage from 60% in three years
* Improved international connectivity from 60 Gbps to 100 Gbps
* Increased Togocom’'s mobile network to 1,075 sites (+ ¢.400 sites)

* Fostering financial inclusion through the growth of T-Money to a full financial service
platform with a particular focus on introducing new financial services products

= Strong market share gains

= Focus on operational efficiencies delivering stellar EBITDA growth

KEY FINANCIAL METRICS (XOFbn)

Ambitious investment plan resulting on clear
operational results on a strong growing market

Quick design and implementation of a $300m CAPEX plan (22-24)
% First phase completed in Q4 2022 with full network modernisation in Dar Es Salaam
% Successful launch of 5G

Improved all network indicators

Renewed with topline and subscriber growth

Implementation of operational efficiencies showing clear financial results

Focused and hands-on management delivering strong results across the board

Ready to execute to infrastructure carve-outs (data centre and towers)

KEY FINANCIAL METRICS (TZSbn)

Axian Acquisition

|
125 ‘ 129
|
|
: 61 v +64% YoY EBITDA growth
37 : v" +17 ppt EBITDA Margin gains
- \ V" +13ppt market share
|

2019A 2020A
H Revenue mEBITDA

Axian Acquisition

1,049
v +26% Revenue growth

|
|
|
|
832 |
[ v 52% EBITDA growth
599 | 445
\ - v +7ppt EBITDA margin gains
- |

2021A 2023A
B Revenue mEBITDA

Slide /13 Sources: Company Information,
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DURABLE  Signatory

Our commitment: be impactful at every level

AV 4
’F—\vil\N ' Vl\ll ‘N

. Fl\ LET'S GROW TOGETHER
* Pooling and coordinating all subsidiaries’ available people and resources * Our CSR programs are tailored to meet the real needs of targeted
to implement a shared CSR and social-outreach program with local and populations. We act and adapt to each case by forging partnerships with

international NGO partners public and private sector experts in the fields targeted by the program

4 AREAS OF INTERVENTION

O  HEALTH

V q

EDUCATION | _— o
sekoLy Telma saLama Z BNI &

(' SOCIAL WELFARE & HUMANITARIAN AID FONDATION AXIZ FONEATON é
FONDATION AXIAN . FONDATION AXIAN @ : :

MADlo TOM mretska MVoia
qf ENVIRONMENT & SUST. DEVELOPMENT UN PROGRAMME | FONDATION AXIAN

GOOD HEALTH QUALITY GENDER CLEAN WATER RESPONSIBLE ‘l 3 CLIMATE
AND WELL-BEING EDUCATION EQUALITY AND SANITATION CONSUMPTION ACTION

sd L0 KA A

21!!!0

(((
w

Source: Company information
Slide /14 pany
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OUTSTANDING HUMAN CAPITAL

AXIAN

TELECOM

A uniquely experienced team with a committed
shareholder

Hassanein HIRIDJEE

CHAIRMAN, FOUNDER AND OWNER OF AXIAN Telecom

e Hassanein Hiridjee is a third-generation entrepreneur and part of
the Hiridjee family - present and active in Madagascar since 1825

e  Owns 100% of AXIAN Telecom

e He emphasises the long-term view in each investment and has
continuously had a conservative tolerance to leverage

e Before founding AXIAN in 2015, Hassanein founded a real-estate
company in Madagascar - First Immo

e He graduated from ESCP Europe

BOARD & GOVERNANCE

&

Anja BLUMERT

Independent Non-Executive Director
= Experienced TMT Executive

= CFO of Global Cloud Xchange

= Former Head of M&A at Millicom Group

\ Afsar EBRAHIM
Independent Non-Executive Director

= 30 years of professional experience

across industries and geographies

= Executive director of Kick Corporate

Services
Vivek BADRINATH

' Independent non-Executive Director

= Former CEO and Chairman of the
Management Board of Vantage
Towers
= Previous experiences include:
Vodafone CEO of MEA and APAC,
Orange Group CTO
Slide /15
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Hassanein HIRIDJEE
Chairman
=  Founder & Owner of AXIAN Telecom

Parwez JUGOO

Non-Executive Director

= Ex-Group Legal Counsel for Airtel
Africa

Seynabou BA

Independent Non-Executive Director

= Founder of ESG Africa Previously
ESG Manager Sub-Saharan Africa
atIFC

Jimmy WONG
Independent Non-Executive Director
= CEO of DTOS Group

HIGHLY EXPERIENCED MANAGEMENT TEAM WITH PREVIOUS ROLES IN
MAJOR INTERNATIONAL COMPANIES

YEARS IN YEARS WITH

o DHO D=2

® w0

Hassan
JABER

Nicolas SYLVESTRE-
BONCHEVAL

Linda
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e HEC Paris and INSEAD
Former CIO, COO and CEO at MTN

HEC Paris
Previously Finance Director at IHS,
investment banking (JPM, Lazard)

Technische Uni Braunschweig
Former Digital Business Director of MTN
Group

MBA Columbia, London Busin. School
CTIO and various Group positions
previously at Millicom

French Bar / University Paris Il Assas
Former GC at ContourGlobal, GC at ECP
fund, lawyer at Norton Rose

HEC Paris
Previously Director in the HR advisory
team of EY

Panthéon Assas Université
Previously CEO Airtel Niger and CSO
Millicom

Skema Business School and INSEAD
Previously Chief Digital Officer at
Orange

Polytech Tours
Former MD at 9Mobile Nigeria

ESCP, INSEAD
Previously PMO and various Group
positions previously at Orange

Polytech Antananarivo
Former Head E&S at Cementis

Technische Uni Braunschweig, INSEAD
Former Global Head of wholesale trading
at Vodafone
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MOBILE TELECOMMUNICATIONS MARKET OVERVIEW

Benchmark of mobile SIM penetration, June 2023 (% of total population)
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I Other markets I Axian Telecom markets

Telecommunications market overview in Axian Telecom markets

e Markets of operation represent a mix of mature, well-penetrated and

emerging high-growth markets

e Core markets of Tanzania, Madagascar and Togo each benefit from a strong
penetration upside opportunity, and represent a dynamic growth story on

both the voice and data aspects of the mobile telecommunications market

Mobile technology adoption in Axian Telecom markets, 2023 (#m)
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Slide /17 Source: Analysys Mason, Analysys Mason Research, TCRA, Euromonitor International, TeleGeography, Axian Telecom, GSMA




AXIAN

i FIXED BROADBAND & MFS MARKET OVERVIEW [

Benchmark of fixed broadband penetration, June 2023 (% of households)
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MFS market overview

e Axian Telecom has been active in Tanzania, Togo, Senegal and Madagascar

and launched mobile money in Comoros in 2021

e High MFS growth potential in terms of active accounts and services offered to
both the B2B and B2C customer segments

e Poor banking infrastructure and the resulting low banking penetration,

expanding mobile networks’ 3G and 4G coverage, and the increasing

affordability of smartphones are the key growth drivers

Axian MFS subscribers (% of Total population)
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Slide /18 Source: Analysys Mason, Analysys Mason Research, TCRA, Euromonitor International, TeleGeography, Axian Telecom, GSMA
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Strong presence among the fastest growing markets in Africa with opportunistic approach on Infrastructure and
Mobile Money as main growth engines

2021-2026 2021-2026 RETAIL WHOLESALE % MOBILE/ MOBILE SUBSCRIBERS
CCONIR Y % POPULATION CAGR % GDP CAGR SERVICES BUSINESSES OWNERSHIP ENERGUATE FIXED (M)(1)
ico @
tico wiocc
@ onzana 2.9% 7.6% L= prm——— 78.0% 2021 / 15.8 425 >3,500.0
tico €)
o’/
@)
\D MADAGASCAR 2.6% 8.6% MVola B 810% 2004 13.3 1840 >11,000.0
STELLARIX ©
-
@ TOGO 2.4% 9.5% “) 7Money 3 ©®  51.0% 2019 / 41 1018 >2000.0
Togacom Groupe Togocom
- %
u SENEGAL 2.6% 9.3% }f‘g’ee [ree=MOoNEY 03 ®  80.0% 2018 / 5.3 8 2,300.0
(]
QC us STLVeR LINKS ™M 100.0% 2017
T 0, 0, //-.// 0,
&® UGANDA 3.4% 9.5% toa =% 3  90.0% 2021 407
0, 0, é-// 0,
e DEM. REPUBLIC OF CONGO 3.2% 9.6% toa %, @  70.0% 2022
@ COMOROS (8) 2.1% 3.1% MVola 100.0% 2016 /X 03 134 -
TOTAL CONSOLIDATED (9) 38.8 3,832 18,800
LA REUNION / 0.7%
(W) na. 50% 2015 X 04 - -
MAYOTTE 2.3%

i Sources: Company Data, Analysys Mason
Slide /19 Notes:; (1) As of Dec-23, (2) Shareholder (international bandwidth / IP connectivity); (3) Towers; (4) backbones and IP; (5) datacentres; (6) fixed, backbone, metro ring international; (7) international bandwidth / IP connectivity; (8) Axian Telecom has acquired the remaining 50% in Telma
Comoros in May 2024, (9) Total consolidated as of Dec-23 combining the results for Axian Telecom, Free in Senegal and Telma in Comoros as if they were part of the same group from January 1,2023
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